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2Q26 SYNDICATE SUMMARY & OUTLOOK

Introduction

Elon Musk’s SpaceX helped revive the IPO market in 2Q26 -- and may
set the stage for a healthy second half of the year. Led by SpaceX, a
total of 48 companies completed initial public offerings in 2Q26, up
45% compared to 33 in the first quarter, despite rising inflation and
higher energy prices due to the geopolitical conflict with Iran.

Total capital raised was well above both the sequential and year-over-
year period, even when excluding SpaceX. In total, 2Q26 IPOs raised
$105 billion, compared with $10 billion in 1Q26 and only $7 billion
in 2Q25. While $75 billion of this came from SpaceX alone, the re-
maining group still raised $30 billion, with Al component company
Cerebras Systems raising approximately $5.5 billion in its May 2026
offering, led by Morgan Stanley. The quarter featured 10 IPOs that
each raised $1 billion or more, which had not happened since 4Q21.

Performance

First-day performance was good, not great. Among the 48,29 (60%)
closed in positive territory compared to pricing on day one, while 16
(33%) closed lower and three closed unchanged. The average first-
day return was 13%, modestly below the 16% return in 1Q26 and the
long-term average of 17%.

Many of the top performers came from the Biotech sector, including:
eParabilis Medicines (PBLS, led by Leerink Partners), up 67% at
the open
eKailera Therapeutics (KLRA, led by JP Morgan), up 63%
*Hemab Therapeutics (COAG, led by Goldman Sachs), up 50%
* Avalyn Pharma Inc. (AVLN, led by Morgan Stanley), up 44%
* Alamar Biosciences (ALMR, led by JP Morgan), up 33%

The largest offerings also delivered returns:
*SpaceX (SPCX, led by Goldman Sachs), up 11% at the open
*Cerebras Systems (CBRS, led by Morgan Stanley), up 89%
*INNIO Holding NV (INIO, led by Goldman Sachs), up 15%
*Madison Air Solutions (MAIR, led by Goldman Sachs), up 19%
eFervo Energy (FRVO, led by JP Morgan), up 33%
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The duds were a mix, including:

*Pershing Square Inc. (PSUS, led by Citigroup), down 16%
at the open

*Suja Life Inc. (SUJA, led by Goldman Sachs), down 14%

*Exyn Technologies Inc. (EXYN, led by Lucid Capital Mar-
kets), down 13%

*Optimi Health Corp. (OPTH, led by Joseph Gunnar & Co.),
down 12%

*GMR Solutions (GMRS, led by Goldman Sachs),down 10%

(continued on next page)
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There was little rhyme or reason connecting the bottom perform-
ers, which included deals from the hot Healthcare sector and the
not-so-hot food & beverage industry, as well as issues managed
by both leading banks and second-tier institutions. Five IPOs
were priced below $10 last quarter; the average loss at the open
for these five was 5%.

Sectors

Drilling down to sectors, the quarter’s leaders measured by price
gain at the open were Industrial, with an average gain of 21%,
while both Healthcare and Financial averaged 17%. The Energy
sector was solid as well, with an average 13% gain. Somewhat sur-
prisingly, the Information Technology and Communication Ser-
vices sectors both lagged, with modestly negative performances.

Industrial, led by SpaceX, by far was the leader in capital
raised, with $85 billion, which accounted for 81% of the total
for the quarter. Information Technology was in second place
with 7%.

For more details on the industry breakdown, please see Page 4.

SpaceX & Trends

Most of the attention in the quarter was rightfully on SpaceX,
which raised more than $85 billion including “greenshoe” over-
allotment option exercises in an historic offering that valued the

company initially around $1.75 trillion.

(continued on next page)
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TOP 10 IPO OPENS Company Ticker Manager Industry Fggﬁrn
Cerebras Systems Inc. CBRS Morgan Stanley Al Components 89%
Parabilis Medicines Inc. PBLS Leerink Partners Biotech 67%
Kailera Therapeutics Inc. KLRA J.P. Morgan Biotech 63%
Hemab Therapeutics COAG Goldman Sachs Biotech 50%
Avalyn Pharma Inc. AVLN Morgan Stanley Biotech 44%
Arxis, Inc. ARXS Goldman Sachs Aerospace & Defense 36%
Fervo Energy Company FRVO J.P. Morgan Utilities 33%
Alamar Biosciences Inc. ALMR J.P. Morgan Biotech 33%
DPC Holdings DPC Jefferies & Co. Aerospace & Defense 33%
Rare Earths Americas, Inc. REA Cantor Materials -- Mining 32%

n

BOTTOM 5 IPO OPENS Company Ticker Manager Industry Fge’:ﬁrn
Pershing Square Inc. PSUS Citigroup Financials -- Asset Management -16%
Suja Life Inc. SUJA Goldman Sachs Food & Beverage -14%
Exyn Technologies Inc. EXYN Lucid Gapital Markets Software -- Infrastructure -13%
Optimi Health Corp. OPTH Joseph Gunnar & Co Pharma -- Generics -12%
GMR Solutions Inc. GMRS Goldman Sachs Healthcare -- Services -10%

Amoun Return

-FI;%I; Il(IJEDIPBOYSAM OUNT RAISED Company Ticker Manager Raiso:d t($) gt:en o Industry
Space Exploration Technolgies Com.(SpaceX) SPCX Goldman Sachs 74,999,999,925 11%  Aerospace & Defense
Cerebras Systems Inc. CBRS Morgan Stanley 5,550,000,000 89% Al Components
INNIO Holding N.V. INIO Goldman Sachs 2,430,000,000 15% Power Generation
Madison Air Solutions Corp. MAIR Goldman Sachs 2,232,692,316 19% Building Products
Fervo Energy Gompany FRVO J.P. Morgan 1,890,000,000 33% Utilities
Blackstone Digital Infrastructure Trust Inc. BXDC Goldman Sachs 1,750,000,000 0% REIT -- Data Center
Pershing Square Inc. PSUS Citigroup 1,680,000,000 -16%  Financials-Asset Mgt
Quantinuum Inc. ONT J.P. Morgan 1,680,000,000 13% Technology - Software
Arxis, Inc. ARXS Goldman Sachs 1,134,000,000 36% Aerospace & Defense
X-Energy Inc. XE J.P. Morgan 1,017,857,157 31% Power Generation
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MOST PROMISING IPOS ON DECK

FILED 81

Company Manager Industry Notes S-1 Filing Date

Anthropic Goldman Sachs Technology Generative Al firm. Valuation recently estimated around June 2026 (filed as
$1 trillion. confidential)

OpenAl MS/GS Technology Generative Al firm. Recent valuation estimated around June 2026 (filed as
$850 hillion. confidential)

Scale Al Goldman/JP Morgan Al/Technology Al deployment infrastructure provider. Estimated March 2026 (filed as
valuation between $25-$30 billion. confidential)

Discord Goldman/JP Morgan Technology Subscription-based online communities. Current January 2026 (filed as
valuation around $7-$8.5 billion. confidential)

Motive Technologies Inc. JP Morgan Industrial Al-powered fleet management platform for trucking 12/23/25
industry. Valuation likely between $2 billion- $4 billion.

Kraken MS/GS/JPM Financial Regulated cryptocurrency exchange operator for 200+ 11/19/2025 (filed as
digital assets. Recent valuation around $20 billion. confidential)

NOT YET FILED S1

Company Manager Industry Notes S-1 Filing Date

Databricks JP Morgan Technology Al-cloud infrastructure company. Estimated valuation Est. 2026
near $135 billion.

Canva TBD Technology Online graphic tool developer. Estimated valuation of Est. 2027
$40-$45 billion.

Plaid TBD Financial Core banking-data rails provider embedded across Est. 2027
fintech apps. Estimated valuation of $8 billion.

Shield Al TBD Technology Develops Al-powered defense technologies. Estimated Est. 2027

valuation of $10-15 billion.

Beyond being the largest IPO in history, several other notable
trends emerged from the SPCX offering that could have implica-
tions for other planned mega-cap offerings in the coming months
(see our full analysis of SpaceX starting on Page 5).

First, several indices, including the Nasdaq 100 and the Russell
1000/3000, relaxed inclusion criteria in order to allow SPCX into their
indexes earlier than normal. This change drove early institutional and
index-buying demand, even though the biggest index, the S&P 500,
declined to change its policies.

Second, SpaceX initially planned to allocate as much as 30%
of the offering to retail investors, much higher than historical
levels that are closer to 10%. Though this ultimately was scaled
back to approximately 20% amid the high institutional and index
demand, what is likely the largest retail investor group in history
has now been taken on the SPCX ride -- at first up 50% from the
price at the open (to a high of $225) and now back down 28%
to the $160 range.

Third, SpaceX made some last-minute modifications toits directed
share program and the deal’s lock-up restrictions. An amendment
established a program though which SpaceX will allow certain
shareholders to sell 20% of their stock on the second day of trad-

ing after the company’s first earnings report as a publicly traded
firm -- in this case, its Q2 earnings report in the next few weeks.
Investors can sell another 10% of shares if the stock is 30% above
the TPO price for at least five of the first 10 trading days after the
earnings report. There are other benchmarks built in as well at 70,
90, 105, 120, and 135 days after the IPO. Another 7% of SpaceX
shares unlock at each of those points. CEO Musk himself is not
allowed to participate in any of the early-release provisions.

Lastly, though the SPCX deal ultimately was managed by a long
list of underwriters led by Goldman Sachs, the price of the offering
was set by the company at $135. Would the banks have set alower
price, depriving the company of billions in capital but potentially
generating more investor enthusiasm for an open that could have
been higher than the 11% premium to the price?

What’s Next?

Looking ahead, we expect the new-issue market to continue
improving in 2H26, as raising and allocating capital is one of
the core competencies of the growing U.S. economy and several
high-profile IPOs are potentially waiting in the wings.

The stock market environment -- a key indicator for IPOs -- should
be a support into 2027. The S&P 500 is in what we believe are
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the “middle innings” of a bull market that began in October 2022.
Current bull market drivers include a growing economy, rising
corporate profits and profit margins, and relatively low interest
rates that we think are headed lower. These factors should favor
increased IPO activity.

The same status exists with the economy. The consumer sector
of the economy, which accounts for two-thirds of overall activ-
ity, is healthy. The jobs environment continues to improve and
unemployment is at historically low levels. Investments into Al
are driving industry growth and widening margins.

To be sure, the IPO market is subject to volatility, as are the overall
markets. Sentiment and activity may be subdued related to Federal
Reserve developments, trends in the dollar and earnings, geopo-
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litical incidents, or investor concerns over equity valuations with
stocks trading near all-time highs.

But overall, we think the IPO pipeline remains healthy, driven
in the near term by demand for innovative companies in the
Al, cybersecurity, aerospace/defense, fintech and life sciences
industries, and led by offerings from the established investment
banks.

Waiting on the sidelines are two potential trillion-dollar IPO dots to
connectto SPCX: Alleaders Anthropic and OpenAl, both of which
confidentially filed S1s in June 2026. We think these offerings
can follow in SpaceX’s path and generate capital for companies,
opportunities for investors, and enthusiasm for the IPO markets
over the next few quarters.

INDUSTRY BREAKDOWN - CAPITAL RAISED
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NASDAQ:SPCX

SPACE EXPLORATION TECH CORP

Space Exploration Technologies Corp., founded in 2002, has a mission to 'build the systems and
technology to make life multiplanetary.' The company, created and currently managed by Elon
Musk, is constructing an integrated hardware and software infrastructure platform across Space,
Connectivity, and Al. SpaceX's competitive advantages include its reusable rocket technology,
which lowers launch costs, and its operation of the world's largest satellite communication
system. SpaceX has approximately 22,000 employees. The shares do not yet have enough of a
track record to be included in the S&P 500. SPCX shares are included in the Nasdaq 100 and

Russell 1000 Indexes.

Analyst's Notes

Analysis by Steve Silver, June 25, 2026
ARGUS RATING: HOLD

e Launching coverage with a HOLD rating

« In June 2026, SPCX completed an initial public offering that raised total proceeds of $85.7
billion. At a valuation above $1.75 trillion, this was the largest IPO in history.

* The IPO valuation implied a price-to-sales multiple of approximately 95-times 2025 revenues.
While growing at the top-line level, the company is not yet consistently profitable, as its
operating plan combines characteristics of both a mature infrastructure business and a
venture-style growth investment. Thus, we think it will likely be years before SPCX's multiples

land at more normal levels.

 Since the IPO, SPCX shares have been predictably volatile, rising as much as 67% above the
IPO price and recently trading around 10% above. We expect the shares to remain volatile as it
moves forward as a public company, given a tight share supply and its early inclusion in many
major equity indices, and navigates lockup share expiration over the coming months.

* We may look to upgrade the stock if it falls sharply on nonfundamental factors or if revenues
and earnings accelerate at a faster-than-expected pace.

INVESTMENT THESIS

We are initiating coverage of Space Exploration Technologies Corp. (SpaceX)

(NasdaqGS: SPCX) with a HOLD rating.

Report Created Jun 26, 2026 Page 1 of 7

Argus Recommendations

Twelve Month Rating HOLD
Five Year Rating BUY
Sector Rating

Argus assigns a 12-month BUY, HOLD, or SELL rating to each stock
under coverage.

o BUY-rated stocks are expected to outperform the market (the
benchmark S&P 500 Index) on a risk-adjusted basis over the next
year.

o HOLD-rated stocks are expected to perform in line with the
market.

o SELL-rated stocks are expected to underperform the market on a
risk-adjusted basis.

The distribution of ratings across Argus' entire company
universe is: 75% Buy, 25% Hold.

Market Data Pricing reflects previous trading week's closing price.

200-Day Moving Average
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Key Statistics
Key Statistics pricing data reflects previous trading day's closing price.
Other applicable data are trailing 12-months unless otherwise specified.

Market Overview

Price $153.00
Target Price -
52 Week Price Range $147.11 to $225.64
Shares Outstanding 7.46 Billion

Dividend -
Sector Overview

Industrial
OVER WEIGHT
8.30%

Sector
Sector Rating
Total % of S&P 500 Market Cap.

Financial Strength

Financial Strength Rating MEDIUM
Debt/Capital Ratio 35.7%
Return on Equity --
Net Margin -
Payout Ratio -
Current Ratio
Revenue -
After-Tax Income -

Valuation

Current FY P/E -
Prior FY P/E -
Price/Sales -
Price/Book -
Book Value/Share $0.00
Market Capitalization $1.14 Trillion

Forecasted Growth

1 Year EPS Growth Forecast
N/A

5 Year EPS Growth Forecast

1 Year Dividend Growth Forecast
N/A

Risk

Beta -
Institutional Ownership =

Please see important information about this report on page 7

©2026 Argus Research Company
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NASDAQ:SPCX

SPACE EXPLORATION TECHES CORP

Analyst's Notes ...Continued

SpaceX recently completed an initial public offering that raised a

total of $85.7 billion - the biggest IPO in history. The IPO price of
$135 per share represented a valuation for the company above
$1.75 trillion, immediately placing the company as one of the top
10 most highly valued in the world.

SpaceX was founded in 2002 by Elon Musk, the cofounder of
electric vehicle industry leader Tesla Corp. who, at the time, was
focused primarily on building systems and technologies to operate
reusable rockets and spacecraft to promote multiplanetary life.
Through a series of mergers, SPCX is now also constructing an
integrated infrastructure platform in an attempt to redefine various
industries including Connectivity, via its Starlink low-Earth orbit
connectivity network, and Artificial Intelligence, by building large-
scale compute infrastructure.

SpaceX's various businesses all intend to leverage the company's
core, scalable launch capabilities, which are supported by the use
of reusable rockets, particularly the ability to repeatedly reuse
boosters, thereby significantly lowering per-launch costs and
spreading fixed manufacturing costs across multiple missions.

The company has a runway to growth, if not a sterling record of
growth and profitability on its own. SPCX has cited a total
addressable market (TAM) around $28.5 trillion, consisting of
$370 billion in Space, $1.6 trillion in Connectivity, and $26.5
trillion in Al The company's results are somewhat more humble.
In its most recent year, SpaceX's revenue grew 33% to $19 billion.
The net loss for the year was approximately $5 billion.

Report Created Jun 26, 2026 Page 2 of 7

The SPCX IPO was unique in that it allocated nearly 30% of the
offering to retail investors, which is much higher than typical. The
offering also featured tiered, periodic lockup restrictions for
insiders and other shareholders, as early as soon after SPCX's first
public earnings report. Further, the IPO was so eagerly anticipated
- and so heavily courted by U.S. exchanges -- that the SPCX shares
will be added into select market indices much faster than
companies in the past. That demand for shares has ultimately
pushed valuation measures such as the price/sales ratio to levels
rarely seen among established, commercial-stage enterprises.

Overall, we see SPCX building scale rapidly across its various
businesses and continuing to leverage its stock to make additional
acquisitions. However, we are wary of the significant premium
valuation and its above-average risk profile, given the relatively
nascent status of its Space (via Starship) and Al businesses.

These factors, as well as the expectation for volatility in SPCX
shares as it navigates the expiration of various share lockup
periods over the coming months, drive our near-term HOLD
rating. For longer-term investors, we think the shares merit a BUY
in part based on the track record of Elon Musk's other IPO, the
TSLA shares of Tesla. For reference, a $10,000 investment in
TSLA back in 2010 is worth $3.5 million today.

RECENT DEVELOPMENTS

On June 12, 2026, SpaceX completed an IPO that raised a total
of $85.7 billion, after its underwriters exercised their 'greenshoe’
overallotment option. This total exceeded the initial $75 billion

Growth & Valuation Analysis

GROWTH ANALYSIS

(8 in Millions, except per share data) 2021 2022 2023
Revenue -- - 10,387
COGS - - 6,110
Gross Profit - = 4,277
SG&A - - 1,665
R&D == == 2,105
Operating Income - - 507
Interest Expense - o 1,444
Pretax Income -- -- -4,991
Income Taxes -- == -363
Tax Rate (%) -- -- -
Net Income - o= -4,628
Diluted Shares Outstanding -- -- 10,607
EPS = = -0.44
Dividend -- -- -
GROWTH RATES (%)

Revenue - o= -
Operating Income -- - -
Net Income -- = -
EPS - - -
Dividend - = -

Sustainable Growth Rate - - -

VALUATION ANALYSIS
Price: High = = ==
Price: Low -- -- -
Price/Sales: High - Low

P/E: High - Low

Price/Cash Flow: High - Low

Financial & Risk Analysis

2024 2025 FINANCIAL STRENGTH 2023 2024 2025
14,015 18,674 Cash ($ in Millions) — 11,385 24,747
7,996 9,451 Working Capital ($ in Millions) - 4317 9552
6,019 9,223 Current Ratio -- 1.37 1.45
1,813 2,644 LT Debt/Equity Ratio (%) - 2760 8538
3,464 8,643 Total Debt/Equity Ratio (%) - 2915 9063
742 -2,064
1,209 1,453 RATIOS (%)
242 -4,219 Gross Profit Margin 4.2 42.9 49.4
-549 78 Operating Margin 49 5.3 -1141
- o Net Margin -44.6 0.1 -26.4
791 -4,937 Return on Assets - 0.0 -6.6
10,607 9,649 Return on Equity = 04 -1328
0.00 -0.51
- - RISK ANALYSIS
Cash Cycle (days) - -826 -201.9
Cash Flow/Cap Ex 1.0 0.5 0.3
34.9 332 Oper. Income/Int. Exp. (ratio) 19 1.2 1.2
46.4 - Payout Ratio - -- -

Please see important information about this report on page 7
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NASDAQ:SPCX

SPACE EXPLORATION TECHES CORP

Analyst's Notes ...Continued

RECENT DEVELOPMENTS

target. The IPO price of $135 per share represented a valuation
above $1.75 trillion. The IPO had allocated nearly 30% of the
offering to retail investors, which is much higher than typical.
However, due to strong institutional demand, SPCX reduced this
to closer to 20% before pricing. The offering also featured tiered,
periodic lockup restrictions for insiders and other shareholders, as
early as soon after SPCX's first public earnings report. We note
that such early lockup periods do not apply to CEO Musk.

Since the IPO, SPCX shares have been quite volatile, trading
approximately 10% above the listing price, but are well below the
post-offering peak of 67% above the IPO price.

SpaceX has not yet reported earnings as a public company. In its
S-1 prospectus, the company provided information related to its
2025 and 1Q26 results. In 2025, SPCX's revenue increased 33%
year over year to $18.7 billion, while adjusted EBITDA increased
at a 23% rate to $6.6 billion, as the adjusted EBITDA margin
narrowed 290 basis points to 35.3%. Profitability was impacted by
higher capital expenditure investments, particularly related to
initiatives to scale its computing infrastructure, including
expanding terrestrial data centers and developing plans to launch
orbital data centers. The net loss for fiscal 2025 totaled
approximately $5 billion. For the three-month period ended March
31, 2026, revenue rose 15% year over year to $4.7 billion, while
adjusted EBITDA declined 35% to $1.1 billion. The net loss for 1

Report Created Jun 26, 2026 Page 3 of 7

Q26 was $4.3 billion.

The company has also not yet provided any type of earnings
guidance or outlook.

SpaceX has a growth-by-acquisition strategy. In June 2026,
SPCX agreed to acquire Al coding company Anysphere Inc. in an
all-stock transaction valued at $60 billion, which is expected to
close in 3Q26.

The company also continues to sign high-profile clients to
lucrative contracts. In May 2026, SPCX agreed to rent excess
Colossus hardware capacity to Al peers Anthropic PBC ($1.25
billion per month for up to three years) and Alphabet Inc.'s Google
($920 million per month).

EARNINGS & GROWTH ANALYSIS

SPCX has cited a TAM around $28.5 trillion, consisting of $370
billion in Space, $1.6 trillion in Connectivity (spanning broadband
and mobile), and $26.5 trillion in Al (more than 85% from
enterprise applications) in its S-1 filing. Elements of this TAM are
estimated to grow at unprecedented rates. Nvidia Corp., for
example, projects that global capital expenditures for data centers
may triple in the next five years. The lead investment bankers in
the SPCX IPO have projected that the company's revenue can soar
25-fold over the next five years.

Back to Earth, SPCX for its part in 2025 had revenue of $18.7
billion, which represented 33% growth over $14.1 billion in 2024.

The company is organized into three businesses: Connectivity,

Peer & Industry Analysis Growth pIE
The graphics in this section are designed to BA SPCX vs.
allow investors to compare SPCX versus its 750 Market
industry peers, the broader sector, and the SPCX vs.
market as a whole, as defined by the Argus SEC“"MW e —
Universe of Coverage.
* The scatterplot shows how SPCX stacks 500 Price/Sales
up versus its peers on two key
characteristics: long-term growth and SPOX s
value. In general, companies in the lower u 250 SPCX Vs
left-hand corner are more value-oriented, o Sector
while those in the upper right-hand More Vlue More Growth
corner are more growth-oriented. GE Price/Book
o The table builds on the scatterplot by 0 llllIlI rice/Boo
displaying more financial information. SP’ax .
 The bar charts on the right take the arket
analysis two steps further, by broadening SPCX SPx S,
the comparison groups into the sector -250 Vore Vaue Wore Growth
level and the market as a whole. This tool
is designed to help investors understand PEG
how SPCX might fit into or modify a Value J—
diversified portfolio. 5 10 15 20 Market
5-yr Growth Rate(%) SPCX vs.
Sector
More Value More Growth
5 Year Growth
5-yr Net 1-yr EPS
MarketCap Growth Current Margin  Growth  Argus SPOX s, -
Ticker Company ($ in Millions) Rate (%) FY P/E (%) (%) Rating SPCX vs. -
SPCX Space Exploration Teches Corp 1,141,920 200  -15348,276,800.0 850  HOLD S“‘“’Mw e p—
GE General Electric Co 387,454 4.0 50.0 17.9 15.1 BUY
RTX RTX Corp 251,278 90 267 8.0 77 Buy | Debt/Capital
i SPCX v,
BA Boeing Co/The 171,945 120 8389 25 15462  HOLD o -
HON Honeywell International Inc 146,526 9.0 21.9 11.2 8.2 BUY SPCX vs
LMT Lockheed Martin Corp 116,439 7.0 16.9 6.4 7.3 BUY Sector -
GD General Dynamics Corp 93,217 9.0 208 8.1 9.4 BUY Hore Value Hore Growth
NOC Northrop Grumman Corp 70,922 7.0 17.9 10.8 8.0 BUY
Peer Average 297,463 96  105.0 93 2109
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NASDAQ:SPCX

SPACE EXPLORATION TECHES CORP

Analyst's Notes ...Continued

which includes Starlink (61% of total revenue); Space (22%); and
AT (17%). While growing at the top-line level, the company is not
yet consistently profitable, as its operating plan combines
characteristics of both a mature infrastructure business and a
venture-style growth investment.

Among the segments, Starlink has been the primary growth
driver, generating nearly all of SPCX's operating profit to date,
while management invests in its Space and Al segments. As of
March 31, 2026, Starlink had approximately 9,600 broadband and
mobile satellites in low-earth orbit, more than all of its competitors
combined, and accounting for approximately two-thirds of all
active global payload satellites. Starlink operates as the only
satellite communications company that has its own fully vertically
integrated launch capability. The company capitalizes Starlink
launch costs at its steadily decreasing internal cost and amortizes
them over the useful lives of each satellite. Starlink multiplies the
benefit by being able to use SpaceX launch capacity at the 'in-
house' cost. This accrues to a lower satellite deployment and
depreciation cost.

Starlink had 10.3 million subscribers at the end of 1Q26, up
from 5.0 million in the same period in 2025 and up from just 1
million in 2022. Starlink has customers spanning 164 countries.

While subscribers doubled in 2025, we note that its average
revenue per user (ARPU) declined to around $81 per month, from
approximately $99 per month in 2023, as subscriber growth has
increasingly come from lower-priced internet plans. This was more
evident in 1Q26, as monthly ARPU decreased to $66 from $86 in
the year-earlier period. We expect this trend to continue and expect
SPCX to continue to drive efficiencies in scale to maintain its
robust growth profile. In our view, subscriber growth and related
ARPU are among the more closely watched key performance
indicators for the business.

The Space segment consists of Launch Services/Launch &
Development, which sells launch services to commercial, civil, and
government customers. In 20235, the Space business generated
around $4.0 billion in revenue and had a dominant market share
of global launch mass, supported by its scale advantages to create a
self-reinforcing competitive moat. One of SPCX's largest customers
to date has been the U.S. government, for agencies including
NASA, Space Force, and the Department of Defense. We see this
government support providing stable, long-term contracts that can
provide recurring revenue for SPCX to continue its robust capital
investment program.

The Space segment has launched more than 80% of global mass
to orbit each year since 2023 using Falcon rockets. These missions
have had an over 99% success rate. As of March 31, 2026, SpaceX
had launched about 7,400 metric tons to orbit across
approximately 650 orbital launches. SPCX has completed more
than 400 orbital booster recoveries, significantly ahead of
competitors including China, Blue Origin, and others.

In our view, SPCX's longer-term Space ambitions are led by its
Starship program, which carries a design goal of 100 metric tons to
Earth orbit in a fully reusable configuration. SPCX deployed
approximately $3 billion towards Starship research and
development in 2025 and more than $15 billion to date. SPCX has
cited a recent Falcon 9 launch cost around $1,400 per kilogram,
down from roughly $2,700 during early launches and well below
the historical average cost per kilogram of $18,500.
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SPCX has estimated that a successful Starship program could
enable significantly lower launch costs, as low as 99% lower than
the historical average. This could facilitate lunar and Mars
missions and create new global industrial markets, particularly for
use commercializing orbital data centers.

The Al segment, formerly xAl, consists of Al compute, Grok,
and X (formerly Twitter) and is positioned as an integrated Al
platform spanning a frontier large language model, consumer and
enterprise Al applications, a real-time information platform, and
data center infrastructure. xAI merged with SpaceX in February
2026. SPCX in the S-1 reported over 1.3 billion supported active
accounts over the prior 12 months across its Grok and X platforms.

The Al infrastructure is supported by its COLOSSUS and
COLOSSUS II Al data training clusters, which together provide
approximately 1.0 gigawatt of compute power, the largest capacity
in the industry. SPCX's revenue profile has expanded rapidly over
recent months. In May 2026, the company agreed to rent some of
its excess hardware capacity to Al peers Anthropic ($1.25 billion
per month for up to three years) and Google ($920 million per
month). These agreements were for COLOSSUS 1, as internal
training has migrated to COLLOSSUS 2. We note that SPCX has a
relative cost advantage versus Anthropic and OpenAl, which buy
capacity from third parties, while SPCX's are wholly owned.

The three businesses - Connectivity, Space, and Al - generated
$6.6 billion of adjusted EBITDA in 20235, representing a margin of
approximately 35%. The results were driven by Starlink, which
carried a 63% EBITDA margin and generated more than $4 billion
in adjusted EBITDA. In 1Q26, Starlink generated revenue of $4.7
billion, representing 15% growth year over year.

The most significant development over the past several years has
been the transition from launch-centric economics to connectivity-
centric economics. This will be important, given the ARPU issue, as
mentioned earlier. Connectivity, led by Starlink, has represented
the majority of revenue and an even larger share of operating
profitability. While launch operations remain strategically
important, they increasingly function as infrastructure supporting
Starlink's growth rather than as the primary profit center.

Turning to our estimates, at the top line, we project 2026
revenues of $37 billion, which would represent 98% growth over
2025, boosted by acquisitions as well as SPCX's renting of excess
computing capacity to companies including Google and Anthropic.
For 2027, we estimate revenues of $70 billion, which would
represent approximately 89% growth, supported by a full year of
revenue from these computing center deals.

Moving down the income statement, we expect this revenue
growth to be driven by Starlink and that the computing rental
activity will have a favorable impact on SPCX's gross margins. In
20235, the gross margin was approximately 49%, which we see
expanding to 53% and 57% in 2026 and 2027, respectively. At the
same time, we expect SPCX to continue to invest in its
infrastructure, particularly in Al, which will have a negative impact
on profitability. For the full-year 2025, SPCX reported a net loss of
$4.9 billion, which accelerated to $4.3 billion in 1Q26 alone.
Looking ahead, we expect R&D expenses to increase significantly,
from $8.6 billion in 2025 to $25 billion and $30 billion in 2026
and 2027, respectively. This would represent 68% and 43% of
revenues, respectively.

On the bottom line, our initial forecast for 2026 calls for a net
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loss per share of $1.00. This would be an improvement from 2025,
when the net loss per share was $1.69. In 2027, we look for
further improvement and are establishing a preliminary forecast
net loss per share estimate of $0.15. We see SPCX reaching
profitability in the second half of 2027. Our forecast long-term
EPS growth rate is 20%.

We note that there is no real consensus yet for SpaceX's
earnings, as the companies in the underwriting syndicate are
prohibited from publishing research on the stock until at least 40
days after the IPO. In addition, the company has not provided any
type of revenue, EPS, or cash flow guidance. We anticipate that a
robust consensus outlook will develop in the coming quarters.

FINANCIAL STRENGTH & DIVIDEND

Our financial strength rating on SpaceX is Medium, the
midpoint on our five-point scale. The company generally receives
average scores on our financial strength criteria of debt levels, fixed
cost coverage, profitability, and cash flow generation.

In our view, while increasing, SPCX's debt levels are
manageable, given the multiple revenue streams including Starlink
subscriptions, excess computing capacity rentals, commercial
launches, and government and defense-related programs. This
diversification reduces dependence on any single customer or
market.

We expect SPCX, as a public company, to continue to have
access to capital, likely on favorable terms, as it continues to invest
in its ambitious strategic plan. Despite near-term losses, SPCX
intends to maintain an investment-grade credit rating.

Cash and cash equivalents totaled $15.9 billion as of March 31,
2026. The company also had $7.8 billion in short-term marketable
securities. Its debt was $29.1 billion at the end of 1Q26, and the
accumulated deficit was $41.3 billion. In 1Q26, net cash provided
by operating activities was $1.0 billion, up from $727 million in
the year-earlier quarter. In 2025, net cash provided by operating
activities was $6.8 billion, up from $5.8 billion in 2024.

In June 2026, SPCX announced plans to raise at least $20
billion by issuing bonds. Most of the expected proceeds are
expected to be used to refinance a bridge loan SPCX issued prior to
the IPO.

We expect capital intensity is likely to remain a hallmark of the
SPCX investment thesis. Its operations span telecommunications,
aerospace, and Al infrastructure, all of which require substantial
ongoing investment, with the latter likely to incur the most
required investment.

In 2025, capital expenditures totaled $20.7 billion. Space
accounted for $3.8 billion (19%); Connectivity, $4.2 billion
(20%); and Al, $12.7 billion (61%). This pace has accelerated in 1
Q26, with $10.1 billion in capital expense, with $7.7 billion (77%)
from AL, $1.3 billion (13%) from Connectivity, and $1.1 billion
(10%) from Space.

SpaceX does not pay a dividend, and we do not expect it to
initiate such a program in the foreseeable future, given
management's strategic focus on growth, innovation, and long-
term market expansion and development.

MANAGEMENT AND RISKS

Elon Musk is SPCX's CEO and chairman. Mr. Musk is widely
regarded among the most visionary leaders, with a two-decade
track record of redefining existing markets and industries,
leveraging technology and human talent to scale such businesses.
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MANAGEMENT AND RISKS

Mr. Musk currently also serves as CEO of Tesla and previously
served as CEO and chairman of X (formerly Twitter), prior to its
inclusion as part of SPCX. He also cofounded PayPal Holdings Inc.
and served as its CEO in 2000.

Bret Johnsen has served as the CFO since 2011; he previously
was CFO at MACOM Technology Solutions Inc. (formerly
Mindspeed Technologies Inc), a publicly traded semiconductor
company. Mr. Johnsen also previously served as principal
accounting officer, corporate controller, and VP at Broadcom Inc.

Gwynne Shotwell has been SPCX's president and chief operating
officer since 2008 and previously served as the company's vice
president of business development. She is also a member of its
board.

CEO Musk owns approximately 40% of SPCX shares. As a
result of a dual-class share structure, he holds approximately 80%
of its voting power. Thus, SPCX is classified under Nasdaq rules as
a 'controlled company,' which we view as a potential governance
risk. Overall, SPCX has eight directors, including five independent
directors.

Key risks to an investment in SpaceX include tightly regulated
industries for space and communication connectivity (we see
SpaceX having garnered favorable regulatory treatment due to its
government involvement to date); execution risk to justify the
current premium valuation, particularly as it relates to Starlink's
subscriber growth and ARPU, which are crucial to its profitability
goals; and current and future competition to SPCX's Starlink
operations from global telecom providers, to its Space vertical from
aerospace and launch providers, and to its Al business, given
massive R&D investments and robust demand for additional IPOs
in the space.

In addition, as mentioned earlier, CEO Elon Musk is also CEO
of electric vehicle industry leader Tesla Inc. The two firms share a
variety of resources, including engineering talent; have entered into
multiple partnerships; and have similar goals of improving power,
Al infrastructure, and compute capacity. In January 2026, Tesla
invested $2 billion into xAl, prior to its merger with SPCX. The
companies are also collaborating on Terafab, an Al chip
manufacturing initiative designed to vertically integrate advanced
memory chip design, fabrication, and deployment. The parties
expect Terafab to be the world's largest chip manufacturing facility
and that it will develop chips that will be optimized for specific
Tesla and SpaceX initiatives, as part of industry-leading technology
stacks. The parties have disclosed plans to explore other areas of
strategic collaboration.

A potential merger of the companies has been rumored in the
financial media, though there was no discussion of a potential
merger in SpaceX's Securities and Exchange Commission filings.
Merger synergies could be substantial but are not part of our
current analysis.

COMPANY DESCRIPTION

Space Exploration Technologies Corp., founded in 2002, has a
mission to 'build the systems and technology to make life
multiplanetary.' The company, created and currently managed by
Elon Musk, is constructing an integrated hardware and software
infrastructure platform across Space, Connectivity, and Al
SpaceX's competitive advantages include its reusable rocket
technology, which lowers launch costs, and its operation of the

Please see important information about this report on page 7

©2026 Argus Research Company

Argus Analyst Report



2Q26 SYNDICATE SUMMARY & OUTLOOK

NASDAQ:SPCX

SPACE EXPLORATION TECHES CORP

Analyst's Notes ...Continued

COMPANY DESCRIPTION

world's largest satellite communication system. SpaceX has
approximately 22,000 employees. The shares do not yet have
enough of a track record to be included in the S&P 500. SPCX
shares are included in the Nasdaq 100 and Russell 1000 Indexes.

VALUATION

SPCX completed an IPO in June 2026 at $135 per share,
establishing a valuation above $1.75 trillion. The shares are
currently trading around 10% above that offering price and have
traded as high as 67% above this price, with a peak market
capitalization near $3 trillion. SPCX is one of the top 10 most
highly valued stocks in the world.

SPCX is unique in many ways. For one, the company's valuation
is driven in part by the presence of CEO Musk, who has a history
of successfully scaling operations through technology and helping
to shape new industries. For another, SpaceX staged an
unprecedented IPO process, as the company - not the bankers - set
the offering price, while the underwriters managed the share
allocations. Further, we note that the allocation was intended to be
30% for retail investors, though this was reduced to 20% amid
strong institutional demand.

In addition, the company is charting new waters as it is expected
to gain inclusion into many leading equity indices in the first few
weeks of trading, though it will not join the S&P 500 for one year,
to satisfy long-standing index inclusion criteria. As such, the heavy
demand for shares by institutions and indices has likely served as a
near-term catalyst for the shares coming out of the IPO, as
opposed to occurring later in the secondary markets, which is what
happens to the vast majority of early-stage public companies. Thus,
we expect the shares to remain volatile as it moves forward as a
public company, given a tight share supply and its early inclusion
in many major equity indices.

Following this strong initial push for stock, we expect that
demand for SPCX shares will ease somewhat, contributing to
above-average volatility. We also expect the stock to face
significant profit taking from initial holders as well as selling
pressure from insiders as lockup periods - which are expected to be
shorter in duration than for many other new issues - expire.

On the fundamentals, we believe the IPO valuation of

Report Created Jun 26, 2026 Page 6 of 7

approximately 95-times 2025 revenues of $18.7 billion (and about
50-times our 2026 revenue estimate of $37 billion) is excessive. By
comparison, the other major global trillion-dollar companies
traded on U.S. exchanges, including NVDA, MSFT, META,
AMZN, and GOOGL, have an average price/sales ratio closer to
10-times to 15-times. We think it will likely be years before SPCX's
multiples land at more normal levels.

Our HOLD rating is supported by a discounted cash flow
analysis, which assumes a ramp in free cash flow in 2028 and a
weighted average cost of capital of 7.6%, yielding a fair range
between $1.4 trillion-$2.0 trillion, or $109-$154 per share.

At the same time, the long-term performance track record for
similar major IPOs - MSFT, META, AMZN, GOOGL - has been
extremely favorable for buy-and-hold investors who are willing to
stick through the inevitable ups and downs. A case in point is
Musk's other company, Tesla. A $10,000 investment in TSLA at
its IPO back in 2010 is worth $3.5 million today.

We see SPCX representing a potentially unrivaled combination
of scale, with an ability to redefine new markets and industries.
While Connectivity via Starlink has been SPCX's primary revenue
driver to date, we think much of its valuation in the future may be
driven by the potential upside in Al, followed by Space. As the
company starts to develop an earnings track record, we expect to
see high multiples compared to industry peers, given SPCX's
unique portfolio of assets, enhanced growth profile, and multiple
large target markets. We think new revenue-generating contracts
and platform monetization should support its valuation, as long as
its long-term growth initiatives remain on track. That said, we also
think that key components to SPCX's long-term growth thesis, in
particular in Space and Al, are ambitious and unproven and will
take several years to be fully validated.

As such, our near-term rating on SPCX shares is HOLD, while
our long-term rating is BUY.

We may look to upgrade the stock if it falls sharply on
nonfundamental factors or if revenues and earnings accelerate at a
faster-than-expected pace.

On June 25, HOLD-rated SPCX closed at $153.00, down $1.35.
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